











le Listino

41% of buyers first learn about
the home they purchase through
their real estate agent

Additionally, 90% of all buyers use a real estate
agent to purchase their home. The first and most
important action that we take to market your home
is putting it in the Multiple Listing Service (MLS).
The MLS system allows over 30,000 Valley Agents the
ability to show your home to their prospective buyers!
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2067638 ER Active /Residential LP: $317,900

6088 W Megan St Chandler  85226- Open House: Ho
: AreaiGric: 504/ T36 Hun Block: 9500
Beds/Baths: 5 /2.5 SF: 3,069 / Assessar

AN: 301-68-677- ‘Year Buit: 1994
N FE 53FRDXP3G Pool: Yes

A" Photos: &6 Virtual Tour: 1

1 Listed by: JEFFREY E. LUCAS (jl055) Email: inffo@LucasRealtyGroup.com

Office: 480-940-7100 Mohile:
. Home: Pager:
e LUCAS REALTY GROUP(RESO01)

Directions: Ray and Kyrene South on Kyrene to Shannon, West to Brandon, Notth to Megan, West to Property. This is a must see property!
Beatifully upgraded Warner Ranch home. Open floorplan wigverything you could need. 18inch tile and plantation shutters. Master bedroom
downstairs wi4 extra large bedrooms up. Sth bedroom is bonus room wicloset but no door. Kitchen features island wibreakfast bar and adcditional
cabinets for all your storage needs. Resort like backyard wicovered patio, low maintenence desert landscaping, and sparkling play pool. Come
guick this one wont last long!
REALTOR® Remarks: Call owner to show, please leave a card. Your buyers will love this grest home.

Additional Showing, Contact and Compensation Information
To Show: Call Occupant, Lockbox-Occupied
Owner/Occupart: MM Meyers 480-705-7955 / Owner

Co-List Agent: Home: Mobile:
Email; Pager:
Other Office Phone: 480-603-3310 Office Fax: 480-603-3311
Compensation: SA: Ho /0 BB: Yes /3 Other: Variable Commission: Yes

Property Information
Subdivision: Warner Ranch 4
Marketing Name: Warner Ranch Planned Community Name: Warner Ranch
Builder: UDC Model: Unknown Fenced: Yes v

More Exposure = Faster Sale at a Higher Price



Internet Marketince

90% of all home buyers use the Internet to
look for homes, and 36% first learn about
the home they purchase on the Internet.

The LUCAS Group at Keller Williams has the
most aggressive Internet Marketing Program.
All our homes are showcased on these popular

sites and many more:
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Internet Marketince

Your home will be placed on these
websites owned by The LUCAS Group:

. TheLucasGroup.com

TempeRealEstate.com

s com

We optimize our websites so that they will appear

high on search engines. This means your home will
be exposed to even more prospective buyers!

Additionally, we use a proprietary software
that immediately notifies us when someone
has inquired about a property - enabling
us to provide immediate follow up service.

More Exposure = Faster Sale at a Higher Price



Vitual Tour and Photos

We will take a Virtual Tour
and Multiple Photos of your home.

We will use these to enhance your
home on the MLS and the Internet.

90% of Internet users found photos and virtual tours
to be considered extremely or very important.

This innovative marketing technique allows
prospective buyers to take a virtual walk through
your home. It’s like having an Open House

24 hours a day, 7 days a week!

Log on to www.TheLucasGroup.com to see a sample

Because we do all of the photography in house, your home will have
these enhancements from day one. It takes other agents up to a week to
complete these enhancements - that is if they even offer them at all.

More Exposure = Faster Sale at a Higher Price



For Sale Sign and Lockbox

18% of buyers first learn
about the home they purchase
through Yard Signs and Neighbors

We will place a Custom
LUCAS Group post and
For Sale Sign on your yard.

Many properties are sold from “sign calls”.
The Lucas Group has many signs in the area.

We always have someone available
for calls from buyer prospects.

We also place a high security
key lockbox on your home.

Ensuring that your home is never | WSS

off the market, even if you are
away from your home. These lockboxes are
updated daily for your security.

More Exposure = Faster Sale at a Higher Price



Full Color Brochure

Our listing coordinator will custom
design a color brochure with digital
photos that describes the features
and benefits of your home.

We will place
a brochure
stand inside
your home
for prospective

buyers.

We will replenish
the brochure stand
so it will never be
empty.

More Exposure = Faster Sale at a Higher Price



Home Selling Process

Buyer selects The LUCAS
Group to help buy home

LUCAS

Seller selects The LUCAS

Group to help sell home

!

Buyer pre-approved by
Mortgage company

!

/~—Group

Buyer views homes with > Buyer selects home

The LUCAS Group agent and submits contract
Inspections completed Escrow opened and
and info sent to parties < title report ordered

!

be made by the seller

B t irs t
uyer requests repairs to I

Seller makes repairs
that are agreed upon

lender and sent to escrow

Loan docs prepared by —

Buyer receives final loan
approval from lender

!

Seller prepares home and
LUCAS markets home

!

Seller reviews and may
make a counteroffer

!

Buyer and seller agree to
terms and have a contract

completed for the lender

¢ and warranty companies

!

Closing documents
compiled by title company

Separate appointment set:

Buyer/Seller sign docs

contract conditions met

Title company ensures all »

Signed loan docs returned

Appraisal ordered by and

!

Buyer selects insurance

Buyer completes the
final walk thru

A 4
Buyer deposits required

to lender for review

!

Lender funds loan and
sends funds to escrow

Documents recorded and
escrow closed

Congratulations!

Final documents sent to
interested parties

funds at title company

After recording confirmed

. title co. disburses funds

!

Buyer receives keys
from Realtor




Our Representation

Many home sellers feel that once you
have a contract that the process of selling
is over. This is far from the truth.

During the final step of the process is where The
LUCAS Group’s expertise really shines. We have

years of experience in negotiating offers and transacting
escrows. We will be working diligently with you and
behind the scenes to overcome any issues that arise

and to ensure that you have a smooth and pleasant

real estate transaction.

Title
Insurance

Home
Inspection

Creating a Hassle Free Real Estate Experience



One of the main reasons to use a
Realtor® is to reduce your risk.

The world has become more and
more litigious and the real estate
transaction has become much more
complicated over the years. The
depth of knowledge and attention
to legal details needed to properly
negotiate an offer and see a contract
through the due diligence of the escrow period is quite
staggering.

We take care of the details.

There are literally hundreds of action items
that we take on your behalf to close your
transaction. We will track these many de-

tails of your escrow with an Internet based
Transaction Management System called
SureClose. We wupload all documents and
pertinent information to this platform.

We are one of the very few brokerages
that uses this type of system. It helps us to better track

each transaction, decrease mistakes and reduce risk.

Creating a Hassle Free Real Estate Experience



Reaular Communications

Communication is an integral
part of our commitment to you.

We will be calling you at least once a week to
keep you up-to-date about your transaction.

We have a listing
coordinator and a
& | marketing manager
<~ _ that will handle all
: the details of getting
your home properly
marketed.

Once your home goes under contract,

one of our transaction coordinators will
handle all the details.

If you should ever have any questions or
concerns, someone at The LUCAS Group
will always be available for you.

Creating a Hassle Free Real Estate Experience



We Care What You Think

What Are You Concerned About?

Prior to our initial meeting, please fill out this
quick survey to tell us what concerns you most
about the home selling process.

Not Concerned  Very Concerned

LENGTHY LISTING PERIOD? o 1 2 3 4 5
BUYER'S QUALIFICATIONS? o 1 2 3 4 5
MULTIPLE LISTING? o 1 2 3 4 5
BROKER COMMISSION? o 1 2 3 4 5
SHOWING PROCEDURES? o 1 2 3 4 5
ADVERTISING? o 1 2 3 4 5
OPEN HOUSES? o 1 2 3 4 5
INCONVENIENCES? o 1 2 3 4 5
POSSESSION? o 1 2 3 4 5
PRICING? o 1 2 3 4 5
CLOSING COSTS? o 1 2 3 4 5
SECURITY? o 1 2 3 4 5
SALABILITY? o 1 2 3 4 5
FINANCING? o 1 2 3 4 5
NEGOTIATIONS? o 1 2 3 4 5
OTHER CONCERNS:

0 2 3 4 5

0 2 3 4 5




There’s No Place Like Home

Tell us what is special about your home:

Prior to listing your home with us, please fill out this form.

We're sure you have enjoyed living in your home and have been pleased with its
many features. We can make sure we tell prospective buyers about all the special
features of your home. Please fill in the items so we can target our marketing efforts

to those prospects most likely to buy your home.

Home features that you would like us to focus on when marketing your home:

I would like these rooms/ scenes to be the focus of the photos and virtual tour on my
home. In order of priority:

1.
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